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Annomayusn. Ilpeomem u yeno pabomor. Y crex ao00ro OusHeca 3aBUCHT OT MTOHU-
MaHHs IMOBCACHHSA CBOMX KJIIMCHTOB, a UMCHHO, KaK HOTpe6I/ITeJ'l]) IMPUHUMACT PCIICHUEC O
nokynke. Ha ceronHsamHnii 1eHb CyIEeCTBYeT MHOXKECTBO ITOIX0/I0B K U3YUYEHHIO JJAHHOTO
npouecca. Py ydyeHbIX KOHIEHTPUPYIOT CBOE BHUMaHWE HA ONWCAHWUM CTaJUi NMPHHATHS
peleHnii 0 MOKyIIKe, APYrHe JETAIbHO HCCIEAYIOT (AaKTOPBI, BIUSIOIINE HA ITOBEJICHHE
noTpeOuTenei (ConnanbHBIe, TOBEICHYECKHE, INCHXOJOTHYECKHEe W T.JA.), Yalle BCEro
BCTpEUYAETCs] KOMOUHAIHSI OMMCAHHBIX BBIIIE MOAX0A0B. Takum 006pa3oM, B TEOPUH U MpaK-
THUKE MapKETHHTa CJIOKHJIOCh MHOKECTBO MOJEJeH MPHUHATUS PEIICHUI O MOKYIKe, KOTO-
pble BHOCSIT 3HAYUTENbHBIA BKJIAJl B MOHWMAaHUE TOBEIEHUS MOTPEOUTENeH, OHAKO Tpe-
OyIoIlMe MEePeOCMBICIICHHS U allpOOALlUK B YCIOBHAX COBPEMEHHOTO Pa3BUTHS SKOHOMHKHU
u obmecTtBa. B snoxy mHpOpManmoHHOr0 OyMa MPOMCXOAMT 3HAYMUTENIbHAS TpaHcopma-
IIUS TIOBEICHUS TIOTPEOUTEsl, KOTOPBIi CTaHOBUTCS OoJjiee MH(DOPMHUPOBAHHBIM, TPeOOBa-
TEJBHBIM, aKTUBHBIM B CO3JIaHUHM U paclpocTpaHeHWH uHpopMmaimu o npoaykre. Kpome
TOTO, TOSIBJIICHHE MHOXKECTBa KaHaJIOB KOMMYHHUKAIIMH, POCT 00beMa MH(POPMAIWHU U I10-
CTOSIHHAS €€ JJUHAMHKA 3HAYNTEIIbHO YCIOXKHSIOT IPOLIECC MPUHSITUS PEIICHHS O MOKYIIKE,
JIeTIal0T €ro MeHee MpeJICKa3yeMbIM, AMHAMUYHBIM M YHUKAIBHBIM JUIS Ka)XK/I0r0 OT/IeJIbHO-
ro unauBuaa. C OfHOM CTOPOHBI, U(POBBIE TEXHOIOTUH YCIOKHSIIOT HCCIIETyEeMbIH MPO-
1ece, a ¢ Pyroi, OTKPHIBAIOT HOBBIC BOBMOXKHOCTH B MIOHUMAHUU YKOHOMHUYECKOTO MOBE-
JICHUSI YeJOBeKa M NPUMEHEHHH PAa3IMYHBIX MApKETHHTOBBIX CTHUMYJIOB. BO3MOXHOCTH
cbopa pasHooOpa3HOI HH(OPMAIIMK O KIIMEHTAX W MOSIBIICHHE OOJBINNX JaHHBIX, pa3BHTHE
MOIIIHBIX HHCTPYMEHTOB aHAIUTHUKH, MAIIMHHOTO O0Y4€HHsI, TEXHOJIOTHI HICHTH()UKAIIMN
Y MHJMBHyalIU3aluH TOTpeOUTENel CTaBAT Ha HOBBI BUTOK Pa3BHUTHSI HCCIIEIOBAHUS 110-
TpebuTenbckoro noseneHus. COBpEeMEHHBIH UYEIOBEK JKUBET B JIByX Cpejlax: peajbHOW M
BUpTYyasbHOU. Eciin noBeneHne notpeduresst B TpaIUIMOHHON Cpesie JOCTaTOYHO XOPOIIO
MCCIIEeJ0BaHO, TO crienn(uKa MOBEJCHUS B BUPTYyaJIbHON cpee TpeOyeT ele 3HaYUTeNIbHO-

' McenenoBanue BHIMONHEHO MpH Hoaepxkke IIporpammel passutus ®TAOY BO
«KpriMckuii ¢penepanbHbli yHUBepcuTeT MMeHH B. 1. Bepnaackoro» wa 2015-2024 rombt
o mpoekTy «JlabopaTopus HellpoMapKeTHHTa W MOBEACHYCCKOH 3koHOMUKM» 1/2018/20.
IIpuxa3 Ne 704 ot 28.08.2018.



TO0 HAYYHOTO BKJana. LIembio CTaThbu SBISIETCS pacCMOTpPEHHE TpaHCHOPMAIUH MOIeiel
TIPHUHATHS PEIICHUH 0 TOKYIIKE O] BIUSHUEM Pa3BUTHA HH(POPMAIMOHHBIX TEXHOJIOTHH, a
TaKXKe ONpeAeTICHNE COBPEMEHHBIX 0COOCHHOCTEH U TEXHOIOTHUH MCCIIEeIOBAHNS TIOBEACHUS
MOTpeOUTENEH, CYIIECTBYIOIINX B PEATbHOW U BUPTYyaJIbHON cpenax. Mamepuansl u memo-
Obl. MeTOZ0JIOTMYECKO OCHOBOW MOCIY)XKWJI TEOPETUUECKUH aHAJIM3 aCIEeKTOB Pa3BUTHS
MOJICJTMPOBAHMS TpoLecca MPUHSITHS PELIeHUI 0 MOKyNKe NoTpeduTeasiMu. Merononoru-
YECKHUM MHCTPYMCHTAPUCM ITOCITYKNUIIN 061]16Hay'-lH]>le MCTOAbI: aHAJIN3, CHHTC3, aHaJIOT'usd,
knaccudukanys. Pesyromamut. Tlpemaraercs cucreMarn3aiys MOJIeNICH IPUHATHS pelie-
HHUH O TIOKYTIKE B 3aBUCHMOCTH OT YPOBHSI HCIOJIb30BaHUS MH()OPMALIMOHHBIX TEXHOJIOTHN
npeanpusTiHeM. Buigoowv:. CuctemMaTrzaius MOAETCH MPUHATHS PEIICHU O MOKYIIKE 103~
BOJISICT TIPEATIPUATHIO BEIOpPATh HanOoIIee OAXOIAIIYI0 MOJICNb B 3aBUCHMOCTH OT YPOBHS
pUMEHEeHNsT TH()OPMAIIMOHHBIX TEXHOJOTHH, a Takke copMupoBaTh Hambolee MepCreK-
TUBHBIC HAIIPABIICHHUS B PAa3BUTUH YIPABICHUS MOBEACHUEM NOTPEOUTENS I Oonee mo-
HOTO yJIOBJIETBOPEHHUS €T0 MOTPEOHOCTEH.

Knrwouesste cnosa: Moieny IPUHATHS PEIICHUS O MOKYIKe, HH(POPMALMOHHBIE TEX-
HOJIOTUH, IJ,I/I(i)pOBaH Cpe€aa, NyThb KJIMCHTA, KJIIMEHTCKUH OIIBIT, I/IH[[I/IBI/II[yaJ'II/ISI/IpOBaHHMﬁ
MapKETHHT.

Abstract. Subject and goals. The success of any business depends on the understand-
ing of its consumers behavior, namely, how each customer makes a purchase decision. To-
day there are lots of approaches to study this process. A number of scientists are focusing at
the description of the stages of making purchasing decisions. The other scientists are thor-
oughly exploring the factors that influence the consumer behavior (social, behavioral, psy-
chological, etc.). More often there is a combination of the above approaches. So, in market-
ing theory and practice a lot of models of purchase decision-making have been developed
which make a significant contribution to the understanding of the peculiarities of consumer
buying decision-making. However, those models require rethinking and approbation in the
context of modern development of economics and society. In the era of the information
boom, a significant transformation of consumer behavior takes place. Consumers become
more informed, more demanding and active in creating and distributing information about a
product. In addition, the appearance of many communication channels, the growth of in-
formation and its constant dynamics significantly complicate the purchase decision-making
process and make it less predictable, dynamic and unique for each separate individual. On
the one hand, digital technologies complicate the process under study and, on the other
hand, they open up the new opportunities for better understanding of economic behavior of
the person and for applying various marketing incentives. The opportunities to collect di-
verse customer information and to have more data as well as the development of powerful
tools of analytics, machine learning, technologies for consumer identification and individu-
alization put consumer behavior research on a new level of development. A modern person
lives in two environments: real and virtual. Whereas the customer behavior in a traditional
environment has been fairly well studied, the behavior specificity in a virtual environment
still requires significant scientific contribution. The purpose of the article is to consider the
transformation of the purchase decision-making models under the influence of the develop-
ment of information technologies, as well as to define modern features and technologies
for researching consumer behavior in real and virtual environments. Materials and methods.
The implementation of the tasks set has been achieved using general scientific methods:
analysis, synthesis, analogy, classification and by monitoring the appropriate sites. Results.
The stages of the development of the purchase decision-making models have been distin-
guished: linear models, dynamic models, individualized models. Modern trends and direc-
tions in the study of the purchase decision-making process have been denoted, taking into
account the development of the digital economic environment. Conclusions. The under-
standing of the process of the transformation of the consumer decisions models under the
impact of the development of information technologies allows marketers to actualize in
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good time the study of the behavior of target consumers, as well as to effectively use tech-
nologies to better meet the needs of their customers.

Keywords: purchase decision-making models, information technologies, digital
footprint, customer path, customer experience, individualized marketing

Beeoenue

HeHTpaJIbHBIM BOIIPOCOM HUCCIICAOBAHUA MOBECACHUA HOTpeGHTeJ’Ieﬁ SABJISACT-
sl U3y4YeHHe Tpolecca MPUHATUS PEIICHUS O MOKYIKe. JlaHHBIA BONPOC SBIISETCS
CIIO)KHBIM W MHOTOTPaHHBIM, TPEOYIOINM MEXINCIUTUITMHAPHOTO MOAX01a U yUe-
Ta Pa3IUYHBIX (AKTOPOB B MPOLIECCE HCCIENOBAaHMs. 3HAHUS U3 Takux oOnacTei
HAYYHBIX TUCIHHIUINH, KaK TCHXOJIOTHS (BIUSHHE MOTHBOB, YyBCTB, YCTaHOBOK
Ha TOBEJICHUE MOTpeOUTENel), CONMOMOTUs (BIMSHUE COIUAILHOTO IOJIOKEHHS
JUYHOCTH, pEPEPEHTHBIX TPYII, Pa3IUUHBIX KYJIbTYPHBIX (PaKTOpOB Ha IKOHOMHU-
YecKOoe TOBEICHHE), HEHUpOhU3HOIOTHS (WCCIeIOoBaHNEe HEUPOPUIUOIOTHICCKIX
0cOOEHHOCTEH NMPUHSTHUS PELICHUH ), SJKOHOMHUKA (3HAHUE YIKOHOMUYECKUX 3aKOHOB
U OCHOB ()YHKIIMOHHUPOBAHHS PBHIHKA), aHTPOMOJOTHs (BIHSHHE OCOOEHHOCTEH
pa3BUTHS YelOBeKa B MPUPOTHON M KyJNbTYPHOM cpenax) MO3BOJIAIOT 0ojiee KOM-
TUIEKCHO ¥ CUCTEMHO TIOCMOTPETh Ha MPOLecC IPUHSITHS PEIICHHs O MTOKYIIKE.

BaxHbpIM sBIISIETCS YUET pa3NuvHbIX (aKTOPOB, HAPUMED, BIUSHUE MapKe-
TUHTOBBIX CTUMYJIOB Ha SKOHOMHYECKOE ITOBEICHUE IMOTpeOuTeNnel, pa3inmyHBIX
CUTYaIMOHHBIX (haKTOPOB, UCTOPHH B3aMMOOTHOIIEHUH C KIFOYEBBIMU OpeHIIaMH,
KITUEHTCKHUH OTBIT, XapaKTep MOKYIKH (IepBUYHAS WJIM BTOPUYHAS MOKYIIKA) U T. 1.
AHanmu3 Hay4HBIX paboT B JaHHOW 00JIaCTH TOBOPHUT O CYIIECTBOBAHHU PAa3IHYHBIX
MOJIX0JIOB K ONMMCAHUIO0 MOJIeNIel IPUHATHUS PEIICHUH.

Hccnenyemas Tema npezactaBisieT 0coOblif MHTEpeC Ui YUEHBIX U MpeJcTa-
BUTENEH peajJbHOrO CEKTOpa SKOHOMUKH. llosBneHNe «yHWUBEpCcambHOW MOJEIN
MIPUHATHUS PEIIEHUs O TIOKYITKE 03Havyajo Obl HAaXOXKJIEHHE «KIF0Ya» K yCIIeXy pas-
BUTHA 000r0 Om3Heca. OHAKO HA CErOAHSIIHUI JCHb B HAYYHOH JHMTEpaType
MBI HaOJIIOaeM OTPOMHOE MHOKECTBO MOJIENIEH MPHUHATHA PEIICHHH O MOKYTIKE,
Trac aBTOPLI B TOM WJIM MHOM CTETNEeHU paccMaTpuBarOT BIUAHUE OTACIbHBIX q)aKTO-
pOB, CTamuii M MPOLIECCOB Ha TOBeleHue norpeduteneil. Kpome toro, passurue
WH(GOPMAIIMOHHBIX TEXHOJOTHI CYIIECTBEHHO MOBJIHSIIO HA MPOIECC YKOHOMHYE-
CKOTO MOBEJCHHUS MOTPEeOHUTENEH, clienano ero 0ojee CI0KHBIM, MEHEe TIpeICcKazy-
€MBIM U THHAMHYHBIM.

Ananu3 HanOoJjee NOMYyJSAPHBIX MOJICJICH NPUHATHUS PEIICHHH O MOKYIKE B
HAYYHOU JTUTEepaType MO3BOJSIET HA CETOMHSIIHNHN JeHb BBIICIUTh TPHU CTAINH €TO0
pa3BUTHS, 00YCIOBIEHHBIX, B IEPBYIO OYE€PENb PA3BUTHEM U IIPHUMEHEHUEM B OM3-
Hece MH()OPMAIIMOHHBIX TeXHOMOTHH (puc. 1).

1. /Tuneiinvie modenu

B ocHOBe paHHMX MoOJene NPHUHSITHUS PELICHHHA O MOKYIKE JIEXKUT JIMHEH-
HBI{ NPUHLUI, OMUCHIBAIOMINN HEepapXUUECKUE JTalbl Mpolecca MPUHSATHS pelle-
HUSl C yYETOM OTAEIBHBIX (PaKTOPOB, BIUSIONIMX HAa IMOBEIEHHE MOTpeOUTeNeil.
Ha nannom sTane MHOTHE MOzeny ObUTH cQOPMHUPOBAHBI HA CTHIKE IOBEACHYECKOI
TICUXOJIOTHH, COITUOJIOTHH X IKOHOMHKH.

B 1966 r. F. M. Nicosia [1] npeaioXui1 MOIeNb, KOTOpasi OMMMCHIBAET YEThI-
pe mouis B3auMoeicTBIs OpeHaa ¢ moTpeOuTensIMU: OPMUPOBAHHE OTHOLICHUS C
MOTPEOUTEISIMH, TIONUCK U OTICHKA WH(OPMAIIHH, TTOKYITKa 1 oOpaTHas CBA3b, KpOME
TOIr'0, aBTOp OTMEYACT, YTO MOTHUBAI U, KJIMEHTCKHUH OMBIT U OTHOIIEHHE K KOMIIa-
HUM OKa3bIBAIOT 3HAYUTEIHHOE BIIMSHUE HA KaXKIBI U3 3TAIOB.
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«Nicosia F.M. [13], 1966

*Howard J.A., Sheth J.N. [9], 1969
+Engel J.F., Kollat D.T. [8], 1968
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*Engel, Blackwell and Miniard [8], 1990
+Lee [11], 52002

*Chen and Chang [5], 2003
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«Court D, Elzinga D., Mulder S. &
Vetnik O.J. [4], 2009

[ Hunamuaeckne mogenu | S, Karimi [12], 2013
«Armano D.[1], 2007

«Customer journcy map
WHanBuIyann3upoBaHHBIC MOIETH (CIM)
«Customer experience (CE)

Puc. 1. Dransl pa3BUTHSA MOAETICH NIPUHATHS PEIICHUN O MOKYIIKE
O/ BJIMSTHUEM MH(GOPMAIIMOHHBIX TEXHOJIOTHIA

Pabora J. A. Howard, J. N. Sheth [2], Beimienmias B 1969 r., paccmarpuBana
OoJbIIMi Mruana3oH (aKTOPOB, BIUAIONIMX HA TOBEJeHHE oTpeOnuTeNell. ABTOPHI
OTIMCHIBAIOT IIATH CTAAWHA NMPUHATHS PEIISHUI: dTal NpUBIeYCeHNS] BHUMAaHHUs, CTa-
JUsl BOCTIPUSTHS TOBapa MOTpeOuTeNeM, mpoliece (pOPMHUPOBAHHUS OTHOUICHHS K
TOBapy, BOSHUKHOBEHHE JKEJIaHUA MPHUOOPETEHHS, MPOIECC COBEPIICHUS TOKYIIKH.
Takxke MOZEIb YUYUTHIBACT TPU TPYMIbI (aKTOPOB, OKA3BIBAIOIIMX CYIICCTBEHHOE
BIMSHHE Ha MOTPEOUTENS: COLMANBHBIE, TICHXOJOTHYECKHEe M MapKETHHTOBBIE.
J. A. Howard, J. N. Sheth BBoAsT nBe mMepeMeHHBIC, YIACTBYIOIIHE B IIPOIIECCE
MIPOXOXKICHUS TIOTPEOUTEIISIMHU PA3TUYHBIX CTaIUN MPUHATHS PEIICHUHN O TIOKYIIKE:
MePUENTUBHBIE KOHCTPYKINH ((PHUIBTpaAIis MapKEeTHHTOBBIX CTHUMYJIOB), 00ydaro-
e KOHCTPYKINH (TIOMCK WH(pOPMAIINH, BEIOOp allbTEPHATHUB).

B 1968 1. J. F. Engel, D. T. Kollat and R. D. Blackwell [3] npeanoxwunu erie
OIIHy JTMHEWHYIO MOJENb OTPEOUTENFCKOTO MMOBEACHNS, COCTOSIIYIO U3 IIATH II0-
CJIEIOBATEIBHBIX ATAMOB. OCO3HAHHE MOTPEOHOCTH, MOUCK MH(OpMAIUU, OIICHKA
ANbTEPHATUB, TOKYIIKA, pe3yJbTar. BrociencTBum aBTOpHI JHOOABHIHM eIle IBE
CTaJMu: TOTPEOJICHNE MPOAYKTAa M €ro YTHIM3AlMs. DTalbl Mpolecca MPUHATHS
pelICHUH 3aBUCAT OT WHAVBHUIYAIbHBIX, COIIMATBHBIX, KYJIBTYPHBIX H CUTYaI[MOH-
HBIX (aKTOPOB. ABTOPHI TaKKe BBIICISUIM BIMSHHUE pe(EepeHTHBIX TPYII U pas-
JUYHBIX BUAOB WHGpopMaIlyu (MMEroInascs uHpopMalus 0 ToBape, HoBast HH(DOP-
MaIys 1 MoJydeHHasi MapKeTHHToBas HH(popManus).

F. Kotler (1967 r.) [4] Taxke npuAepKUBAeTCs JWHEHHOCTH B OMUCAHUU
mpoIecca MPUHATHS MOTPEOUTEIBCKUX PEIICHUN: 0CO3HAHUE TIOTPEOHOCTH, TTOUCK
W OlleHKa WH(pOpPMAaNWH, MPUHITHE PEIICHUS O IMOKYIKe, OIeHKa MPaBUIHLHOCTH,
KpOME TOTO, YUYCHBIH yKa3blBaeT Ha HEOOXOIUMOCTh ydeTa BHYTPEHHHX WU BHEII-
HUX CTUMYIIOB, BIHMSIOIINX Ha TIOBEJEHIE MTOTPEOUTENEH, KOTOpble Ha3BaHBI «4ep-
HBIN AIIMK TOKYTIATeIIs».

Monens Engel, Blackwell and Miniard, 1990 r., [3] npeanaraer airopurm
MPUHATHS PEUICHUH TOTpeOuTENIeM, COCTOSIINN W3 5 CTaauii: 0CO3HAHUS MOTPEO-
HOCTH, UH(OPMAIMOHHOTO MOKCKA, TPEABAPUTEIILHON OIICHKH BapUaHTOB, TOKYII-
ku ¥ iotpebnenus. [IpuaepkuBasch NpUHIUIA JTMHEHHOCTH, aBTOP TaKXKe YKa3bl-
BaeT Ha HEOOXOIMMOCTh IIOHUMAHHS BIVSIHAS COLMAIBHO-KYIBTYPHBIX (haKTOPOB,
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VMHIMBUAYATbHBIX pa3iuiyuid, WHPOPMALIMOHHON Cpebl, a TaKke OCOOCHHOCTEH
KOTHUTUBHOM M TTOBEJIEHYECKOM peaKIuid.

[lepeuncnenHble BhIIE MOAETH MOXHO Ha3BaTh 0a30BBIMH MOJEISMH IIPH-
HSTHSA PELICHUS O MOKYIKE, KOTOPbIE JIETJIW B OCHOBY MHOTMX KJIACCHYECKUX
y4eOHUKOB 110 MAPKETHHTY U MOBENIeHHIO moTpedureneit (puc. 2). B mogensx npu-
CYTCTBYET ONMCAaHUE JIMHEWHOTO 3Tama MPHUHATUS PEIIeHHs O MOKYIIKe, a TaKkKe
OINMCAHO BIMSHHUE PA3IMYHBIX BHEIIHMX M BHYTPEHHHMX (DPaKTOpOB, IPOLECCOB U
CTHUMYJIOB Ha IOBEICHUE OTpeOuTeNe.

Ocosnanue [ock Ouenka [punsitue Ouenka
noTpedHOCTH nH(pOpMaLHH aJIBTCPHATHB pemeHus MOKYIKH

Puc. 2. Knaccuueckuii moaxo/1 K ONUCAHUIO MPOLIEcca MPUHATHS PELLIEHUS O MOKYTKE [4]

Pa3Butne nHPpOPMAIMOHHBIX  UHTEPHET-TEXHOJIOTUH B OM3HECE MPHUBEIIO K
HEOOXOAMMOCTH MCCIICIOBaHUS UX BIUSHHS Ha TMOBeAcHHE moTpedutenei. Ha ce-
TOMHSIIHUN JIeHh KaHAIlbl WHTEPHET-KOMMYHUKAIUH SBISIOTCS BaKHEHIIIMM HC-
TOYHHUKOM TIONy4YeHHs] MHPOPMAINK MOTpeOHuTEIeM, a BO3SMOKXHOCTH OIMCAHUS U
JICMOHCTpAIIUU TOBapa, MEPEUUCICHUS JCHEKHBIX CPEIICTB 32 MOKYNKY WIH MOJIY-
YeHHsI KOHCYJIBTAIMH JEA0T MPOIiecC MOKYyNKY B IHTepHeTe BO3MOKHBIM.

MHorue yueHble, W3yJalollue IMOBENEHHUs MOoTpeduTesneil B OHJIAlH-cpene
TaKKe MPUACPKUBAOTCS JTUHEHHOTO OMUCAHMS CTAJAWA MPUHATUS PEIICHUS O T0-
KyIKe, OJHAKO YYUTHIBAIOT BIHMSHHAE CHENH(PHIECKUX, CBOWCTBEHHBIX MHTEPHET-
cpene GakTopoB, HapPUMEp, COAEepPKaHUE BeO-caiiTa, BIMSHUEC COIMAIBHBIX CeTeH
Ha MPUHATHE PEIIeHUH, OHJIAitH-CePBUC U T.II.

Lee B 2002 r. nmpemioxkuiI MOJIenb [S], B KOTOPO# paccMaTpuBaeT TP dTara
OHJIaWH-TIOKYIIOK: IOCTPOEHHUE JAOBEPHS C MOTPEOUTEIEM, COBEPILECHHE MTOKYTKH H
nocienponaxuas craausi. OQHAaKO OMYIIEHO BINUSHUE CONUAIBHBIX, IICHXO0JIOTHYe-
CKUX, TEXHHYECKHX (aKTOPOB, KPOME TOTO, YYBCTBO JOBEPHS K CAaHTy NpeiCTaB-
JseT 0COOYH 3HAYMMOCTh Ha JTale COBEpIICHHs IOKYNKH, a Ha JTame cOopa
U aHanu3a HHGOpMAaIMY TOTPEOUTETN MOTYT MOCEIIATh JTF00bIe CAHTHI HE3aBUCUMO
OT JTOBEPUSI K HUM.

B 2003 1. aBTOpHI B [6] IPEIIOKUIN CBOIO MOJETH, KOTOpas yYUTHIBAET
TEXHUYECKHUE ACTIEKTHI BIMSHUS Ha MOKYTIKY, a TAK)K€ MPEIBIAYLIHI ONBIT. ABTOPHI
OIIHMCHIBAIOT TPH (a3bl MpoIlecca MPUHITHS PEIICHNS: HHTEPAKTUBHOCTH (IO KITFO-
yeHne K MIHTepHeTy, CKOpOCTh paboTHI caliTa, BU3yalbHbIE U KOHTEKCTHBIE Xapak-
TEPUCTUKU CaiiTa), TpaH3akius ((PakTophl, BIUSIONINEC HA COBEPIICHHE MOKYIKH,
HaImpuMep, IeHa, 0e301acHOCTh, YA00CTBO), neiicTBHE (YCIOBHUS OIUIATHI, JTOCTaB-
KM, BO3Bpara, mocienponaaxHsie yciayru). [lokazansl gBa BHIA YAOBIETBOPEHUS:
YAOBJIETBOPEHUE Tepe]l MOKYIKOW, KOTOPOE MPUBOAUT K TOKYIIKE, W YIOBIETBO-
peHue mnociie MOKyNKHU, KOTOPOe MPUBOAUT K MOBTOPHOM MOKYyIKe. B 1aHHOW MO-
Jieny OO0JIbIIIOe BHUMAHUE YJICNSSTCS aHAIN3Y TEXHUYECKUX ACICKTOB BIMSHHS Ha
MOBEIEHUE MTOTPEOHTENeH, YITycKas BIASHNE APYTUX (haKTOPOB.

Eme ogny nuHeiHy0 MOzens OHJIAWH-TIOBEIACHHUS MOTpeOuTeneil mpeacTa-
Bun Darley, BlanksonandLuethge (2010 r.) [7], KOTOpasi ocCHOBaHa Ha KilacCHYe-
ckoit mogenn Engel, Blackwell and Miniard (1990 r.). ABTOpBI 100aBHUIIN BIUSHIE
crenyroimux (akTOpoB Ha MOBEJCHUE MOTPEOUTENeH: UHANBUYaIbHBIC XapaKTe-
PUCTHKH, COLMAIbHBIE (PAKTOPBI, CUTYaI[MOHHBIE M 3KOHOMHYECKHE (aKTOPHI,
OHJIaliH-cpena.



2. lunamuueckue mooenu

OpnHaKko pacCMOTPEHHBIE BBILIE JIMHEHHBIE MOAEIH 3HAYUTEIbHO OTJINYAIOT-
Cs OT PeaTbHOTO MOBEACHHS MOTPEOUTENICH B COBPEMEHHOM YKOHOMHUYECKON Ccpe-
ne. CTpeMHUTensHOE Pa3BUTHE WH(GOPMAIIMOHHBIX TEXHOJOTHH CYIIECTBEHHO IIO-
BJIMSAJIO HA MOBEJACHHE MOTpPEeOUTENel B IETIOM M MPOLECcC MPHHATHS PEHICHUH 0
NOKYIKe, B 4acTHOCTU. MH(popManus o MpoayKTe il moTpeOuTeneil crama ao-
CTYIHOH, KpOME TOT0, MOTPEOUTENN CaMH IeHEPUPYIOT 3TY WHPOPMALHMIO, TEM Ca-
MBIM BIIHSISI Ha BocHpusiTHe OpeHaa U IOBeACHUE APYIHX YYaCTHUKOB pbIHKA. [lo-
BeJleHHe TOoTpeOuTeNnell, COOTBETCTBYIOIIEE pEaJbHOCTH, HE BIIUCHIBAETCS B
JUHEeWHbIe, nepapxudyeckue Mozenu. CoBpeMeHHbIH OTPeOUTENh MOKET OIyCKaTh
HEKOTOpbIE CTaJuH NPUHATHUS PEUICHUH, Ha J000H U3 craauii MoxeT QopMHUpo-
BaTbCA HOBAs MOTPEOHOCTH WJIM BO3HUKATh HOBBIC BapHaHTHI €€ perieHus. Tpaek-
TOpUS MYTH KIMEHTA CTAHOBUTCS MEHEE NPENCKAa3yeMOW H HEOTHO3HAYHOM, MOKET
CKMMAThCS TN PaCTATUBATHCS.

IToaTOMy cilemyroniuil atam pasBUTUS MOAENEH NPHUHIATHUS PEUICHUR O Io-
KYyTIKE CBsI3aH ¢ pa3BuTueM VIHTepHeTa 1 ero akTUBHBIM [IPUMEHEHUEM B OH3HECe.

PaccMoTpuM OCOOEHHOCTH pa3BUTHS COBPEMEHHOW MH(POPMAaLMOHHON cpe-
Ibl ¥ €€ BIUSIHUE Ha IIOBEACHUE TOTPEOUTEICH:

— MHOTOKaHaJIbHOCTh. YBEIWYMIOCH KOJUYECTBO MCTOYHHKOB MOTyUEHUS
uHQOpMAIMH TIOTpeOUTENeM: HWHTEPHET-CAHTHI, COLMUAlbHBIE CETH, CaNTHI-
arperaTopsl, pecypcbl pEMTHHTOB U OT3bIBOB, MHTEPHET-pEKIaMa U T.J., HOTpeOu-
TeJb cTan 6osee MHYOPMUPOBAHHBIM;

— OTCYTCTBUE TEPPUTOPHAIBHBIX M BPEMEHHBIX IpaHul. [loTpedurens mo-
JKeT TIPHOOPECTH OCTYITHBINA TOBAp B OO0 Touke MUpa, nHPpopmManus B MHTEp-
HETe JOCTymHa 24 Jaca B CyTKH;

— UHTEPaKTUBHOCTh KOMMYHUKAIUH;

— MOTpeOUTENN aKTHBHO Y4YacTBYIOT B CO3JaHMM HMH(popMmauuu o OpeHze,
HPEANPUATHIO CIOXKHEE KOHTPOJIUPOBATh HH(POPMAIIMOHHbIE IOTOKH;

— TOSIBJIEHUE HOBBIX YYaCTHHKOB WHTEPHET-PBIHKA, aKTUBHO BIUSIOUINX Ha
MIPOIECC MPUHATHUS PEIICHUH: COLMANbHBIE CETH, CAThl CPAaBHEHHUS U PEKOMEH/Ia-
LWW, CAUTBl COBMECTHBIX MOKYIIOK U T.J.;

— MOSABJICHHE BO3MOKHOCTEN MHANBUIYaIN3al[i KOMIUIEKCA MapKETHHTa;

— YMEHBIIACTCS BIUSHUE HEKOTOPBIX (PAaKTOPOB Ha MOBEIEHHUE OTPeOUTeNs,
HampuMep, BINSHUE JIUYHOCTH MPOJABIA, aTMOc(epa U MepUEeHIAN3HHT TOPTOBOTO
MIPOCTPAHCTBA;

— nosiBJieHue crenuduyeckux 3QpQeKkToB B MOBeACHNH OTPeOUTENEH B BUP-
TyaJIbHOM CpeJie, HallpUMep, LIEHHOCTD 3JIEKTPOHHBIX JICHET;

— BBICOKasl KOHKYPEHTHas cpesia, ObICTpasi CMEHA yYaCTHUKOB PhIHKA.

OmnucaHHble BbIIIE OCOOCHHOCTH B3aWMOJEHCTBHS TMPENNPHUATHS C COBpe-
MEHHBIM XOPOIIO WH(OPMHUPOBAHHBIM MOTPEOUTENEM MPHUBETH K MOSBICHUIO JTU-
HaMUYECKUX MOJEICH IPUHSATUS PELLIEHUH O TOKYIIKE.

B 2009 r. D. Court, D. Elzinga, S. Mulder & O. J. Vetnik npemioxunu au-
HaMHUYECKYIO0 MOJIENb ITyTH MPHHATHS penrennid o mokynke McKinsey (puc. 3) [8].
ABTOpBI paCCMaTPUBAIOT YETHIPE «I10JIs1 00s)» 3a KIMEHTA: IePBOHAYAIBHBINA HA00P
OpeH0B, OIeHKa, MOKYIKa, MOCIENpPOAaXKHasi OIEHKa, IIe MapKeTOJIOTH MOTYT
BBIMTPaTh WM Npourpath. Ha kaxmoM «mone 60s» mpoucxoauT 60opbda 3a KineH-
Ta, Ha JIIOOOM U3 MOJICH MOTYT NPOHM30MTH MOTEPs WM NPUOOpETeHNe NoTpeduTe-
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ns1. Takoi moxxox K MOJECTHUPOBAHUIO MOBEICHUSI MOTpeOUTENeH CBSA3aH C MOIy-
YEHHBIMH CIIEIYIONIMMHU pPe3yIbTaTaMu HccenoBanmii komnanuu McKinsey:

— B Hayaje MyTH MPUHATHUS PEIICHUs O MOKYIKe y moTpedutens GpopMupy-
eTcs MepBOHAYaIbHBIA Habop OpeHnoB, cocrosimyii u3 2—3 mo3uuuii. BeposarHee
BCETO OH BHIOEPET OAHY M3 3THX MO3ULHN, IIO3TOMY MapKETOJIOTH IOJDKHBI CTpe-
MUTKCS, 9TOOBI WX MPOIYKT BOIIEN B MEpPBOHAYAIBHBIN HaOOp OpeHAoB moTpedu-
TeIs;

— yMeHbIIaeTcs JOSIBHOCTh MOTpeduTeneid kK OpeHmaMm, CleI0BaTeNbHO,
CHIDKAETCS 3HAYCHUE JIOSTILHOCTH I npennpusatus. Mccnemosanue 125 000 mo-
Tpebureneit mo 350 Opennam B 30 KaTeropusax Mokasaio, YTO TOJBKO K 3 Karero-
pusiM 13 30 TOTpeOUTENN UCIBITHIBAIOT JIOSUITBHOCTD, T.€. TIOKYMAIOT OJUH U TOT JKe
OpeHz, He TMepeKITIoYascs Ha npyrue [8].

2

MNoTtpeburenu foBaenaweT WKW YAANAOT
GpeHAbl NO Mepe TOTO, Kak OHWU OCO3HAT,

UTO OHW XOTAT

1 3

CGop MHOOpMALN K, NOXOAbI N0 MATa3HHAM NoTpebuTent
OKOHYATENbHO
ewibupaer bpeHp B
MOMEHT NOKYNKK

Notpeburens
paccmaTpuBaet
HauanbHbIk Habop
6peHaoE, Ha
OCHOBE
BOCNPWATUA HavanbHbiii
Gpenpan Habop
B3aMMOOENCTEMA KpHTEpHes
C TOYKam

CONPUKOCHOBEHWA
P Trigger

Texyuwee B3aumopecTEHE

4

MNocne nokynkn NPOAYKTa WAKM YCNyri NoTpebutent CTpouT
OXWIaHWA Ha OCHOBE NONYUEHHOIo onbiTa AnA
ucnonbaosaHuA & Gyayumx Monb3osaTenbCkux NyTeleCTBUAX

Puc. 3. Mogens mytu npuHsTus pemennii o nokynke McKinsey [8]

HauOonee LeHHBIM B MOAEIM SIBISETCS ONMCAaHHME PA3JIMYHBIX CLEHApUEB
MyTH KJIMEHTA, a TaKXKe MOHUMaHUe BaXHOCTH CTaJMU HadallbHOro Habopa Kpure-
pueB.

B 2013 r. S. Karimi npennoxuia KOHIENTYalbHYIO MOJENb Ipoliecca MpH-
HATHUS PEICHNH O TIOKYIKe B pexkumMe oHmnaiH (puc. 4) [9]. B ocHoBe Monenn ne-
KAt MATh KIIACCHYECKUX DTAMOB MPUHATHUS PEIICHUH O MOKYITKE, MKy KOTOPBIMH
CYLIECTBYET HUKJINYHOCTh. 13 puc. 4 BUAHO, YTO HEKOTOPBIE CTaJUH UCCIIEAYEMO-
'O TIpoLecca MOT'YT OBITh IPOHAEHB! HECKOJIBKO pas.

Mopens sBISE€TCS WHTEPECHOW TeM, YTO MpeAsiaraeT pa3iudyHble BapHAHTHI
MOBEJECHUsI MOTpeOHuTeNell B 3aBUCUMOCTH OT MOJNyYCHHOW HMH(pOpMaLuu H ee
OLICHKH, YTO NpUOJIKAET ee K peajbHocTH. HenocTatkom Mozmeny MOKHO Ha3BaTh
TO, YTO OHA HE YYHUTHIBAET HEKOTOPHIE BO3MOXKHBIE CIIEHApPHH, HAIPUMEp, MOocie
MOKYIIKH TOBapa MOTPeOUTENb MOXKET COBEPIIMTH MOBTOPHYIO MOKYIIKY 0e3 mpo-
XOXKIICHHS CTaJui MOUCKa MH(YOPMALIUU U OLIEHKH.
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— [lepefiTH K CASOVIOMEMY ITAOY
— DBepHyTECA Ha NPeABITYIYIO CTaTHIO

Puc. 4. KonnenryanasHas MOJeIb IpoLiecca NPUHATUS peIIeHUH
0 MOKYTIKe B pexkume onuaiiH (S. Karimi) [9]

Ewie onHoli HenuHeHON Mozemnbio sBisieTcs npeaioxentas Armano B 2007 r.

«MapketunaroBas cupaib» (puc. 5) [10]. Crupanb ycumuBaeTcs 0 Mepe pa3HBIX
YPOBHEH B3aMMOJCHCTBUS MOTPEOUTENS ¢ OPSHIOM: B3aUMOJICHCTBUE, BOBIICUYCH-
HOCTb, Y4acTHe, o0lIeHue, OIM30CcTh U coobIecTBO. Ha pricyHKe BHIHO, YTO IHK-

JIBL MOTYT IIOBTOPSATHCS HIIH OITyCKAThCS TOTPEOUTEIEM.
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Puc. 5. Mapkerunrosast criupaib (Armano) [10]
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Mojens MOKa3bIBaCT Pa3BUTHE OTHOIICHUNA KOMMIAHUHM C TOTEHITUATHHBIM
noTpeduTeNeM, OJHAKO HE YUHTHIBAET TOT (haKT, YTO Ha PHIHKE CYIIECTBYET MHO-
’)KECTBO KOHKYPEHTOB, CTPEMSIIUXCS TTOMECTHTHh KJIMEHTa B CBOIO COOCTBEHHYIO
MapKETHHT'OBYIO CIIHPAJb.

3. Hnoueudyanuzuposannwvie mooenu

[lupokoe ucrons3oBanue NUMPOBOH cpenbl B OM3HECE, Pa3BUTHE TEXHOIIO-
TUI IEpCOHANIM3AIMY U WACHTU(UKALIUK TOTPeOUTEIeH, COBPEMEHHBIC BO3MOYKHO-
cTH cOopa m 00pabOTKM OONBIINX MAHHBIX, aBTOMAaTH3alllsi MHOTHX OW3HecC-
MPOIIECCOB JAIOT BO3MOXXHOCTh MHIMBHUAYATN3UPOBAHHOIO MAPKETHHTOBOTO TIOJI-
xofla K morpebutemo. Ha ceromHAmHMA A€Hb MBI MOXEM HCCIIEOBaTh MPOIECC
MPUHATHUS PEIICHHS] O MOKYIKE WHANBUAYaJIbHOTO KIMEHTA, a TaKXKe MPUMEHUTH
K HEMY COOTBETCTBYIOIIHE MapKETUHTOBbIE CTUMYJbl. B MomenupoBaHuu moBe/e-
HUSI KOHKPETHOT'O MOTpeOuTE s 00JIbIIOE 3HAUCHUE MPHUOOPETAIOT TaKUe TEXHOJIO-
TUH, KaK customerjourneymap — KapTa IyTH KJIHCHTa U customerexperience — KITH-
S€HTCKHUH OMBIT. Takue TEXHOJIOTHH MO3BOJISIOT BU3YAJIU3HPOBATh Iy Th OTACIHHOTO
KIIMEHTa, a TaKke NPOU3BECTH aHamu3 3(M(OEKTUBHOCTH €ro B3aHUMOACHCTBHUS
C KOMITaHUEH B KaKI0H TouKe KoHTakTa. POopMUpOBaHHE KIHEHTCKUX 0a3 JaHHBIX,
a Tak)Ke aBTOMAaTH3alMs padOThl ¢ HUMH JTAIOT BO3MOXKHOCTH MPUMCHECHHS HH]IH-
BUJyaJbHBIX aITOPUTMOB B3aMMOAEUCTBUS ¢ moTpeduTensmu [11-13].

Buoieoowr

Pa3Butre mMH(MOPMAIMOHHBIX TEXHOJIOTHI OKa3aj0 CYIIECTBEHHOE BIIMSHHUE
Ha TpaHchOPMALIMIO B3IISII0B Ha MOAEINPOBAHUE MPOLIECCA IPUHATUSA PELIEHUI O
MoKyIke. B mpolecce ucciemoBanus HauOosiee IOMYJIIPHBIX MOJEICH ITOKyIIa-
TEILCKOT'O MOBENeHNS 3a nociieaurne 50 JJeT MOKHO IIPOCIECIUTh CICAYIONIHE OCO-
OCHHOCTHU B MX Pa3BHUTHU: B OCHOBE PAHHUX MOJEJEH JEKUT TUHEHHBIN ITOAX0 K
MOJIEJIMPOBAHHIO; C Pa3BUTHEM M INPUMEHEHHEM MH(POPMALMOHHBIX TEXHOIOTHI B
OusHece HAOIIOAACTCS AUHAMUYECKUM IOAX0J K MOJEIMPOBAHUIO IOBEJACHUS II0-
TpebuTteneii; Handojiee COBpEMEHHBIE MOJIEIN CBI3aHbI C MOSBJIEHUEM TEXHOJIOIUM
MAIIIMHHOrO O0yYeHMSsI, BO3MOKHOCTBIO HAaKOILUIEHHS U 00paOOTKU OOJBIIMX JaH-
HEIX, 4 TAK’KE€ C BBICOKOM aBTOMATH3alliel Pa3IUyHbEIX OM3HEC-IIPOLIECCOB, MO3BO-
JISTIOIIAX MOJCIUPOBATh MHAWMBUAYAIBHEIA MyTh KiaueHTa. IlomydeHHas cucTeMa-
TU3allsl TO3BOJUT TMPEANPUITHIO BBIOpaTh HauOoJiee ONTHUMAIBHYH) MOICIH
VIIPaBJICHHS TOTPEONTEITHCKUM MTOBEIACHHEM.

C oIHOU CTOPOHBI, TEXHOJIOTUH YCIOXHHUIIM IIPOLIECC IPUHATUS PEIICHUN O
MOKYIIKE, CAENald €ro Oosiee NMHAMHYHBIM U MEHee IpPeACKa3yeMbIM, C JPYTroi,
OTKPBUIM IIMPOKHE BO3MOXXHOCTH B HCCIICHOBAaHMHU IIyTH OTIACIBHOTO KJIHMEHTAa U
MIPUMEHEHUU WHAUBUYaTbHBIX MAapKETUHTOBBIX CTUMYJIOB, OCHOBAHHBIX Ha TIy-
0OKOIl aHATUTHUKE U aBTOMATH3aIUK OU3HECA.
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